
JOB DESCRIPTION
BUSINESS DEVELOPMENT EXECUTIVE

Experience Required: 1–6 Years preferred in IT Hardware / Technology Sales
Location: Bangalore
Job Type: Full-time

SEND YOUR CV HERE :
hr@tecqnio.com
+91 96060 45911

🔹 Key Responsibilities: 
• Generate new business leads and client acquisition 
• Promote IT hardware solutions and services 
• Conduct field visits and customer meetings 
• Build strong customer relationships 
• Follow up on inquiries and close sales opportunities 
• Achieve monthly sales targets and business goals 

🔹 Skills Required: 
✔️ Strong communication & negotiation skills 
✔️ Leadership and multitasking abilities 
✔️ Passion for sales and business development 
✔️ Ability to work independently and in a team 
✔️ IT hardware sales knowledge preferred 

 🎯 Join TECQNIO and grow with a fast-growing technology solutions
company. 

📩 Apply Now
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